Revenue Accounting for Lifting & Offtake Sales Training

Course

OGI-1199 - 5 days - 15 CPD hours - English

Overview

Revenue Accounting for Lifting & Offtake Sales Training Course from Institute For Oil & Gas Training develops the

practical capability required to manage Revenue Accounting across upstream oil and gas lifting, offtake, sales and
settlement processes. The course addresses the operational and financial complexity created by lifting agreements,
overlift and underlift positions, revenue recognition point, sales contract pricing, price differentials and adjustments,

marketing fees, transportation deductions, and revenue accrual and true-up processes.

Oil and gas revenue does not follow a simple invoice-driven process. Physical production, entitlement interests, cargo
nominations, lifting schedules, contractual pricing mechanisms, provisional invoices, quality adjustments,
transportation arrangements and final pricing settlements all affect the accounting outcome. Finance teams therefore

require a strong understanding of how commercial events translate into accounting entries and reported revenue.

Institute For Oil & Gas Training delivers this course for professionals responsible for connecting production and lifting
activities with accurate financial reporting. The programme examines the complete revenue cycle from production
entitlement and lifting nominations through sales contracts, pricing, deductions, invoicing, accruals, settlement and

period-end true-ups.

Particular attention is given to the relationship between physical crude oil and gas movements and the financial
records supporting those movements. Participants examine how lifting agreements establish rights and obligations,
how overlift and underlift positions arise, and how differences between entitlement and actual liftings affect

accounting and settlement.

The course also addresses the revenue recognition point within oil and gas sales transactions. Participants develop a
practical understanding of the evidence required to establish when control of a commodity transfers, how contractual
terms affect recognition, and how provisional pricing is treated when the final sales value is determined after the

reporting period.

Sales contract pricing is another central component. Oil and gas sales frequently incorporate benchmark references,
quality differentials, location adjustments, transportation costs, market-related deductions and other contractual
mechanisms. Accurate Revenue Accounting requires finance professionals to understand these commercial provisions

sufficiently to validate calculations, challenge unusual movements and maintain appropriate accounting records.

The programme connects revenue accounting principles with operational information from production, marketing,
trading, logistics, commercial and joint venture teams. This cross-functional perspective supports stronger controls

and reduces the risk of disconnects between physical activity, commercial settlements and financial reporting.

Institute For Qil & Gas Training also focuses on revenue accrual and true-up procedures. Participants explore how

provisional information is recorded during a reporting period, how subsequent invoices and settlement statements are
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reconciled, and how differences are analysed and posted without weakening the integrity of the revenue ledger.

The course is designed around real oil and gas scenarios rather than purely theoretical accounting discussions.
Participants work through lifting and offtake transactions, pricing adjustments, deductions, accrual calculations,
settlement differences and period-end reconciliation challenges. The approach supports finance, accounting and
commercial personnel who need to make sound accounting decisions from incomplete or changing operational

information.

The programme provides an integrated view of upstream revenue processes while remaining focused on practical

corporate application. It supports organisations seeking greater consistency in revenue recognition, improved

reconciliation between commercial and financial data, stronger control over lifting-related balances and clearer

management reporting.

Objectives

e Develop a practical understanding of Revenue Accounting for oil and gas lifting and offtake sales

e Interpret the financial implications of lifting agreements and commodity sales contracts

e Understand how overlift and underlift positions arise and how they are reflected in financial records

¢ |dentify the appropriate revenue recognition point for different oil and gas sales transactions

e Analyse sales contract pricing mechanisms and benchmark-linked pricing provisions

e Evaluate price differentials and adjustments affecting crude oil and hydrocarbon sales

¢ Understand the accounting treatment of marketing fees and transportation deductions

e Strengthen revenue accrual and true-up procedures for provisional and final sales values

e Reconcile production, entitlement, lifting, invoicing and settlement information

o |dentify differences between physical movements and financial records

e Improve period-end revenue reconciliation and review procedures

e Strengthen controls over lifting and offtake revenue processes

e Analyse invoice and settlement differences efficiently

e Improve communication between finance, commercial, marketing and operational teams
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Support accurate and consistent revenue reporting

Apply IFRS revenue recognition principles to relevant oil and gas transactions

Improve documentation supporting revenue recognition and period-end adjustments

Identify unusual revenue movements and investigate their underlying causes

Develop stronger working practices for revenue data validation

Improve understanding of the relationship between commercial contracts and accounting outcomes

Training methodology

Institute For Oil & Gas Training uses a practical, corporate delivery model focused on the actual decisions and control

points encountered in oil and gas revenue processes.
Case Studies

Participants analyse realistic lifting and offtake scenarios involving crude oil and other hydrocarbon sales. Each case
follows the transaction from entitlement and nomination through pricing, invoicing, settlement and accounting

treatment.
Commercial Scenarios

Sales contract pricing exercises demonstrate how benchmark prices, price differentials and adjustments, quality

specifications, location factors and contractual deductions influence final revenue values.
Lifting Agreement Simulations

Participants work through lifting agreement scenarios involving multiple parties, entitlement positions, scheduled

cargoes and actual liftings. The exercises demonstrate how physical lifting information feeds financial accounting.
Overlift and Underlift Exercises

Practical scenarios illustrate how overlift and underlift positions develop and how finance teams reconcile entitlement,

production, inventory and lifting records.
Revenue Recognition Workshops

Participants assess transaction facts and determine the appropriate revenue recognition point using contractual

terms, transfer conditions and available evidence.

Accrual and True-Up Exercises
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The course uses practical calculations to demonstrate revenue accrual and true-up procedures, including provisional

pricing, estimated deductions, subsequent invoicing and final settlement differences.
Cross Functional Analysis

Participants examine the information exchanged between finance, production, marketing, logistics, commercial and

joint venture functions. This highlights where data gaps and control weaknesses affect revenue accuracy.

Group Problem Solving

Group exercises require participants to investigate variances, reconcile commercial statements with accounting

records and identify appropriate accounting adjustments.

Real World Reporting Scenarios

Period-end reporting simulations demonstrate how revenue teams manage incomplete pricing information,

outstanding invoices, deductions and subsequent settlement data while maintaining appropriate financial records.

Organisational impact

The course strengthens the organisation's ability to manage the complete financial cycle associated with lifting and
offtake sales. A consistent understanding of contractual terms, physical movements, pricing and accounting

requirements supports more reliable revenue information across finance and commercial functions.

Improved revenue recognition processes provide stronger control over when and how sales are recorded. Teams gain
a structured approach to assessing the revenue recognition point and linking accounting entries to contractual and

operational evidence.

Better management of overlift and underlift positions strengthens reconciliation between entitlement interests, actual
liftings and financial records. This supports more transparent identification of outstanding balances and reduces the

risk of unresolved differences remaining in reporting processes.

Stronger sales contract pricing knowledge improves the review of provisional and final sales values. Finance personnel
become better equipped to understand benchmark pricing, contractual differentials, adjustments and deductions

rather than relying solely on invoice totals.

Improved treatment of marketing fees and transportation deductions supports clearer analysis of gross sales values
and associated contractual deductions. This strengthens management reporting and provides better visibility over the

factors affecting realised revenue.

A disciplined revenue accrual and true-up process improves period-end reporting. Organisations benefit from clearer
procedures for estimating outstanding revenue, recording provisional amounts, reconciling subsequent invoices and

processing final adjustments.

The course also strengthens cross-functional controls. Revenue Accounting depends on information originating outside
the finance department, including production volumes, entitlement data, cargo movements, pricing information,
quality data and settlement statements. A common understanding of these dependencies improves communication

and accountability.
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Enhanced reconciliation practices support faster investigation of variances. Finance teams gain practical methods for
comparing lifting schedules, sales invoices, contractual calculations and accounting records, helping management

identify the source of discrepancies more efficiently.

The course supports stronger audit readiness through better documentation of contractual assessments, revenue
calculations, accruals, adjustments and reconciliations. Clear supporting evidence strengthens the organisation's

ability to explain reported revenue and period-end movements.

More consistent processes also improve management visibility. Accurate revenue information supports analysis of

sales performance, realised pricing, deductions, outstanding settlements and movements in revenue balances.

Personal impact

Participants develop a stronger understanding of the commercial and accounting processes that drive oil and gas
revenue. This enables finance professionals to interpret operational information and apply it effectively within revenue

reporting processes.

Attendees improve their ability to read and analyse lifting agreements and sales contracts. They gain greater
awareness of how contractual provisions influence pricing, entitlement, deductions, invoicing and accounting

treatment.

Participants strengthen their understanding of overlift and underlift accounting and become more confident when

reviewing differences between contractual entitlement and physical lifting activity.

The course develops practical judgement around the revenue recognition point. Participants learn to assess

transaction evidence and contractual conditions when determining the appropriate accounting treatment.

Attendees gain stronger analytical capability in reviewing sales contract pricing. They become better equipped to

investigate benchmark movements, differentials, adjustments and deductions that affect reported revenue.

The programme strengthens period-end accounting skills through practical revenue accrual and true-up exercises.
Participants learn how provisional values are reconciled with final commercial information and how resulting

differences are investigated.

Professionals also develop stronger reconciliation capabilities. They learn to connect production information, lifting

records, invoices, settlement statements and accounting entries into a coherent revenue control process.

The course supports career development for professionals working across petroleum accounting, financial reporting,
commercial finance, joint venture accounting and oil and gas finance operations. The ability to understand both
commercial contracts and financial reporting strengthens collaboration with senior finance and commercial

stakeholders.

Participants also improve their ability to identify unusual movements, challenge inconsistent information and
communicate revenue issues clearly. These capabilities support stronger participation in month-end close,

management reporting, audit processes and commercial reviews.

Who should attend
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Petroleum Accountants

Designed for accountants responsible for recording, reconciling and reporting oil and gas sales and lifting

transactions.

Revenue Accountants

Relevant for revenue specialists who manage sales invoices, accruals, pricing adjustments, settlements and period-

end revenue balances.

Joint Venture Accountants

Supports professionals dealing with partner entitlements, lifting positions, settlement information and revenue-related

JV accounting.

Financial Reporting Professionals

Useful for finance professionals responsible for ensuring oil and gas revenue is recognised and reported appropriately.
Commercial Finance Professionals

Provides the accounting perspective required to analyse sales contracts, pricing provisions and commercial

deductions.

Oil and Gas Finance Managers

Supports managers overseeing revenue processes, controls, reporting quality and cross-functional finance operations.
Commercial Managers

Helps commercial personnel understand how contractual sales provisions translate into revenue accounting and

reporting requirements.

Marketing and Trading Finance Teams

Relevant for professionals supporting hydrocarbon sales, pricing, deductions, settlements and financial analysis.
Production Accounting Professionals

Provides a stronger understanding of how production, entitlement and lifting information connects with financial

revenue records.

Finance Controllers

Supports control owners responsible for revenue governance, reconciliations, reporting and accounting review.
Internal Audit Professionals

Useful for auditors reviewing revenue controls, contractual calculations, reconciliations and supporting

documentation.
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Senior Finance Professionals

Suitable for experienced personnel who require an integrated view of commercial and accounting processes across

the oil and gas revenue cycle.

Course outline

Oil and Gas Revenue Accounting Fundamentals

This module establishes the commercial and accounting foundation for oil and gas lifting and offtake revenue. It
examines the relationship between production, entitlement, physical lifting, sales contracts, invoicing and financial

reporting.
Lifting Agreements and Entitlement Accounting

This module examines the commercial mechanics behind physical lifting and how entitlement positions affect financial

records. It focuses on the relationship between contractual rights, production ownership and actual cargo movements.
Sales Pricing and Revenue Recognition

This module focuses on determining the value and timing of oil and gas sales revenue. Participants examine sales
contract pricing, benchmark-linked prices, price differentials and adjustments, and the evidence supporting the

revenue recognition point.

Deductions, Accruals and Period-End True-Up

This module develops practical skills for managing revenue values that remain subject to deductions, final pricing or
settlement after the reporting period. It focuses on revenue accrual and true-up procedures and the controls required

to maintain reliable period-end figures.

Revenue Reconciliation, Controls and Reporting

This module integrates the course concepts into a complete revenue control and reporting process. Participants
examine how finance teams reconcile commercial information, investigate variances and maintain accurate reporting

across the lifting and offtake cycle.

Scheduled dates

Dates Venue Format Fee

12 - 16 Oct 2026 Abu Dhabi, United Arab Emirates In person £4,300
12 - 16 Oct 2026 Abuja, Nigeria In person £4,300
12 - 16 Oct 2026 Accra, Ghana In person £4,300
12 - 16 Oct 2026 Addis Ababa, Ethiopia In person £4,300
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Dates

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 -16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

Venue

Al Ain, United Arab Emirates

Al Khobar, Saudi Arabia

Alberta, Canada

AlUla, Saudi Arabia

Amman, Jordan

Amsterdam, Netherlands

Athens, Greece

Baku, Azerbaijan

Barcelona, Spain

Berlin, Germany

Boston, United States

Brussels, Belgium

Budapest, Hungary

Cairo, Egypt

Cape Town, South Africa

Casablanca, Morocco

Dammam, Saudi Arabia

Dhahran, Saudi Arabia

Doha, Qatar

Dubai, United Arab Emirates

Edinburgh, United Kingdom

Edmonton, Canada

Frankfurt, Germany

Geneva, Switzerland

Houston, United States

Istanbul, Turkey
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Format

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300



Dates

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 -16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

Venue

Jakarta, Indonesia

Jeddah, Saudi Arabia

Jubail, Saudi Arabia

Khamis Mushait, Saudi Arabia

Kigali, Rwanda

Kuala Lumpur, Malaysia

Lisbon, Portugal

Liverpool, United Kingdom

London, United Kingdom

Los Angeles, United States

Luanda, Angola

Madrid, Spain

Manama, Bahrain

Marbella, Spain

Marrakech, Morocco

Miami, United States

Milan, Italy

Munich, Germany

Muscat, Oman

Nairobi, Kenya

New York, United States

Nice, France

Nouakchott, Mauritania

Oslo, Norway

Paris, France

Port Louis, Mauritius
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Format

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300



Dates

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 -16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

12 - 16 Oct 2026

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

Venue

Prague, Czech Republic

Pretoria, South Africa

Riyadh, Saudi Arabia

Rome, Italy

Sarajevo, Bosnia and Herzegovina

Sharm El Sheikh, Egypt

Singapore

Stockholm, Sweden

Tokyo, Japan

Toronto, Canada

Tromso, Norway

Vienna, Austria

Zagreb, Croatia

Zurich, Switzerland

Online, Virtual

Abu Dhabi, United Arab Emirates

Abuja, Nigeria

Accra, Ghana

Addis Ababa, Ethiopia

Al Ain, United Arab Emirates

Al Khobar, Saudi Arabia

Alberta, Canada

AlUla, Saudi Arabia

Amman, Jordan

Amsterdam, Netherlands

Athens, Greece
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Format

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

Online

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300



Dates

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

Venue

Baku, Azerbaijan

Barcelona, Spain

Berlin, Germany

Boston, United States

Brussels, Belgium

Budapest, Hungary

Cairo, Egypt

Cape Town, South Africa

Casablanca, Morocco

Dammam, Saudi Arabia

Dhahran, Saudi Arabia

Doha, Qatar

Dubai, United Arab Emirates

Edinburgh, United Kingdom

Edmonton, Canada

Frankfurt, Germany

Geneva, Switzerland

Houston, United States

Istanbul, Turkey

Jakarta, Indonesia

Jeddah, Saudi Arabia

Jubail, Saudi Arabia

Khamis Mushait, Saudi Arabia

Kigali, Rwanda

Kuala Lumpur, Malaysia

Lisbon, Portugal
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Format

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300



Dates

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

Venue

Liverpool, United Kingdom

London, United Kingdom

Los Angeles, United States

Luanda, Angola

Madrid, Spain

Manama, Bahrain

Marbella, Spain

Marrakech, Morocco

Miami, United States

Milan, Italy

Munich, Germany

Muscat, Oman

Nairobi, Kenya

New York, United States

Nice, France

Nouakchott, Mauritania

Oslo, Norway

Paris, France

Port Louis, Mauritius

Prague, Czech Republic

Pretoria, South Africa

Riyadh, Saudi Arabia

Rome, Italy

Sarajevo, Bosnia and Herzegovina

Sharm El Sheikh, Egypt

Singapore
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Format

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300



Dates

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

08 - 12 Feb 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

Venue

Stockholm, Sweden

Tokyo, Japan

Toronto, Canada

Tromso, Norway

Vienna, Austria

Zagreb, Croatia

Zurich, Switzerland

Online, Virtual

Abu Dhabi, United Arab Emirates

Abuja, Nigeria

Accra, Ghana

Addis Ababa, Ethiopia

Al Ain, United Arab Emirates

Al Khobar, Saudi Arabia

Alberta, Canada

AlUla, Saudi Arabia

Amman, Jordan

Amsterdam, Netherlands

Athens, Greece

Baku, Azerbaijan

Barcelona, Spain

Berlin, Germany

Boston, United States

Brussels, Belgium

Budapest, Hungary

Cairo, Egypt
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Format

In person

In person

In person

In person

In person

In person

In person

Online

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300



Dates

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

Venue

Cape Town, South Africa

Casablanca, Morocco

Dammam, Saudi Arabia

Dhahran, Saudi Arabia

Doha, Qatar

Dubai, United Arab Emirates

Edinburgh, United Kingdom

Edmonton, Canada

Frankfurt, Germany

Geneva, Switzerland

Houston, United States

Istanbul, Turkey

Jakarta, Indonesia

Jeddah, Saudi Arabia

Jubail, Saudi Arabia

Khamis Mushait, Saudi Arabia

Kigali, Rwanda

Kuala Lumpur, Malaysia

Lisbon, Portugal

Liverpool, United Kingdom

London, United Kingdom

Los Angeles, United States

Luanda, Angola

Madrid, Spain

Manama, Bahrain

Marbella, Spain
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Format

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300



Dates

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

07 - 11 Jun 2027

Venue

Marrakech, Morocco

Miami, United States

Milan, Italy

Munich, Germany

Muscat, Oman

Nairobi, Kenya

New York, United States

Nice, France

Nouakchott, Mauritania

Oslo, Norway

Paris, France

Port Louis, Mauritius

Prague, Czech Republic

Pretoria, South Africa

Riyadh, Saudi Arabia

Rome, Italy

Sarajevo, Bosnia and Herzegovina

Sharm EI Sheikh, Egypt

Singapore

Stockholm, Sweden

Tokyo, Japan

Toronto, Canada

Tromso, Norway

Vienna, Austria

Zagreb, Croatia

Zurich, Switzerland

Institute For Oil & Gas Training - info@oilgasinstitute.co.uk -

Format

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300



Dates

07 - 11 Jun 2027

11 - 15 Oct 2027

11 -15 Oct 2027

11 - 15 Oct 2027

11 - 15 Oct 2027

11-15 Oct 2027

11 - 15 Oct 2027

11 - 15 Oct 2027

11 -15 Oct 2027

11 -15 Oct 2027

11 - 15 Oct 2027

11 - 15 Oct 2027

11 - 15 Oct 2027

11 -15 Oct 2027

11 - 15 Oct 2027

11 - 15 Oct 2027

11 -15 Oct 2027

11 - 15 Oct 2027

11 - 15 Oct 2027

11 -15 Oct 2027

11 - 15 Oct 2027

11 - 15 Oct 2027

11-15 Oct 2027

11 -15 Oct 2027

11 - 15 Oct 2027

11 - 15 Oct 2027

Venue

Online, Virtual

Abu Dhabi, United Arab Emirates

Abuja, Nigeria

Accra, Ghana

Addis Ababa, Ethiopia

Al Ain, United Arab Emirates

Al Khobar, Saudi Arabia

Alberta, Canada

AlUla, Saudi Arabia

Amman, Jordan

Amsterdam, Netherlands

Athens, Greece

Baku, Azerbaijan

Barcelona, Spain

Berlin, Germany

Boston, United States

Brussels, Belgium

Budapest, Hungary

Cairo, Egypt

Cape Town, South Africa

Casablanca, Morocco

Dammam, Saudi Arabia

Dhahran, Saudi Arabia

Doha, Qatar

Dubai, United Arab Emirates

Edinburgh, United Kingdom

Institute For Oil & Gas Training
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Format

Online

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300



Dates

11 - 15 Oct 2027

11 - 15 Oct 2027

11 -15 Oct 2027

11 - 15 Oct 2027

11 - 15 Oct 2027

11-15 Oct 2027

11 - 15 Oct 2027

11 - 15 Oct 2027

11 -15 Oct 2027

11 -15 Oct 2027

11 - 15 Oct 2027

11 - 15 Oct 2027

11 - 15 Oct 2027

11 -15 Oct 2027

11 - 15 Oct 2027

11 - 15 Oct 2027

11 -15 Oct 2027

11 - 15 Oct 2027

11 - 15 Oct 2027

11 -15 Oct 2027

11 - 15 Oct 2027

11 - 15 Oct 2027

11-15 Oct 2027

11 -15 Oct 2027

11 - 15 Oct 2027

11 - 15 Oct 2027

Venue

Edmonton, Canada

Frankfurt, Germany

Geneva, Switzerland

Houston, United States

Istanbul, Turkey

Jakarta, Indonesia

Jeddah, Saudi Arabia

Jubail, Saudi Arabia

Khamis Mushait, Saudi Arabia

Kigali, Rwanda

Kuala Lumpur, Malaysia

Lisbon, Portugal

Liverpool, United Kingdom

London, United Kingdom

Los Angeles, United States

Luanda, Angola

Madrid, Spain

Manama, Bahrain

Marbella, Spain

Marrakech, Morocco

Miami, United States

Milan, Italy

Munich, Germany

Muscat, Oman

Nairobi, Kenya

New York, United States

Institute For Oil & Gas Training
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Format

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

In person

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300

£4,300



Dates Venue Format Fee

11 -15 Oct 2027 Nice, France In person £4,300
11 -15 Oct 2027 Nouakchott, Mauritania In person £4,300
11 - 15 Oct 2027 Oslo, Norway In person £4,300
11 - 15 Oct 2027 Paris, France In person £4,300
11 -15 Oct 2027 Port Louis, Mauritius In person £4,300
11 - 15 Oct 2027 Prague, Czech Republic In person £4,300
11 -15 Oct 2027 Pretoria, South Africa In person £4,300
11 -15 Oct 2027 Riyadh, Saudi Arabia In person £4,300
11 - 15 Oct 2027 Rome, Italy In person £4,300
11 -15 Oct 2027 Sarajevo, Bosnia and Herzegovina In person £4,300
11 -15 Oct 2027 Sharm El Sheikh, Egypt In person £4,300
11 -15 Oct 2027 Singapore In person £4,300
11 -15 Oct 2027 Stockholm, Sweden In person £4,300
11 -15 Oct 2027 Tokyo, Japan In person £4,300
11 -15 Oct 2027 Toronto, Canada In person £4,300
11 -15 Oct 2027 Tromso, Norway In person £4,300
11 - 15 Oct 2027 Vienna, Austria In person £4,300
11 -15 Oct 2027 Zagreb, Croatia In person £4,300
11 -15 Oct 2027 Zurich, Switzerland In person £4,300
11 - 15 Oct 2027 Online, Virtual Online £4,300
Certificate

Attendees receive a Certificate of Completion from Institute For Oil & Gas Training upon successfully finishing the

course.

The certificate is provided to participants who satisfy the course attendance requirement and complete the scheduled

programme.

Institute For Oil & Gas Training - info@oilgasinstitute.co.uk -



